Equipment Financing Summary

Please complete thoroughly, and fax to 1-888-441-5956

       BFC Name 
New Visions Financial Group Inc.

Telephone
1-888-441-5956

Fax
1-888-441-5956


        Finance Client Name 







______
Note: Use this for equipment transactions other than application-only leases. Typically, it will be used on financings over $50,000.

        Lessee/Borrower Information

Complete Legal Name of Lessee



Sole Prop.  ______  Corporation (public, private, or non-profit)           Partnership  _______         

Other____________________________



Describe Business

Equipment Description (New/Used)



Equipment Cost:                        Install                        Shipping                   Training                Taxes                Total

Lease Structure: Off-Balance Sheet (FMV)                       10% PUT              $1.00 PO            Straight Loan

Payment (monthly, quarterly, semi annually, annually):  $                        

What do you know about the owner’s(s’) personal credit history?

Personal Guarantee Available?    Yes      No     

Age of company:           

Size of company:

        Cash Flow Summary

From most recent FYE financials, show Net Income After Tax
$

Add non-cash expenses: Depreciation, Amortization  
$

Subtract Current Portion Long Term Debt or Current Portion Capital Leases
$

Total Cash Flow available for this new transaction:
$

Divide one year’s worth of new payments (above) into cash flow
$

This Debt Coverage needs to be 125%  or more.
                    %

This assumes payment can be made from existing profits.


If Debt Coverage is  less than 125%, resort to Drastic Action, below.


        Drastic Action
Will this equipment: 


Reduce costs? By how much per year? 
$

Replace out-sourced services? Show annual savings.
$

Increase business capacity? Show resulting additional annual profit.
$

Be prepared to document increased profits. 


Add the increased profit shown here to the Total Cash Flow from above.
$

Divide one year’s worth of new payments (above) into cash flow
$

Is the result 125%  or more? 
                    %

        Sale Lease-back or equipment refinancing  (Client seeks refinancing to increase working capital)

Is the working capital need due to business growth? 
Yes/No

Is the capital needed due to mismanagement.
Yes/No

Equipment Description.

Do you have an equipment list, or an appraisal, showing model #, serial #, and age?
Yes/No

Existing loans/leases on this equipment? How much is owing?
$

Subtract balance owing on existing loans or leases from 70% of orderly liquidation value. Are remaining dollars enough to meet the cash needs of the borrower?
Yes/No

Is there a blanket lien on the company? If Yes, will that lender allow equipment title or first position to pass to a new lender?
Yes        No

Yes        No

Have client prepare cash flow & profits projections with this financing in place. This will document cash flow.

© The Loan Consultants, Inc. 2003

New Visions Financial Group Inc.

